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Y cmammi npoaHasnizosaHo K/o4osi hakmopu nidBULEHHST KyriBe/IbHOI akmusHocmi Ha nionpuememsax. I1io-
MBEPOXKEHO iX BM/IUB y BUR/ISIOI @aHa/TI3y EKOHOMEMPUYHOT MOOesi, 3aB0sIKU sIKili 00BEOEHO, WO fpu CUCMEeMHOMY
BukopucmarHi CRM-cucmem 07151 iCHyr4UX K/IEHMIB Ma coyia/ibHUX Mepex — 0718 MOMeHYIUHUX MOXHa CymmeBo
36i1blUMU Kynige/lbHy akmusHicms, rpu YoMy CRM dornomoxe ideHmucbikysamu k/lieHma ma Hakornudysamu iH-
chopmauito Npo Hbo20. 3a 00MOMO2010 CmMBopeHoOT npozpamu “Entity-relationship model” nidmsepoxeHo OKynHicmb
BK/1a0eHuUX iHBecmuyill y MioBUUWEHHS KyrnigesibHOI akmusHocmi. OCHOBHOK MEMOK GOC/TIOXEHHS € 06IPYHMYBaHHSI
cmyrieHsi Br/iUBY MeopemuyHUX ma rnpakmuyHux ro/ioXeHb mMexaHiamy CRM i coyianibHUx mMmepex 0isi/ibHocmi Ha
CyqacHuUx MionpuemMcmsax s1e2Koi npoMuc/1080cmi (a came nidnpuemcms weelHor 2asy3i). O6'ekmomM O0C/TIOKEHHS
€ eKOHOMiYHa 0isi/IbHicmb BiHHUYbKO20 nidnpueMcmsa MAT «Bosodapka», Wo creyianisyemscs 1o supobHuymsy
K/1aCU4YHO20 40/108i4020 00s12Y. Y pobomi BUKOPUCMOBYBA/IUCL 3a2a/lbHOHAYKOBI i crieyiasibHi Memoou OOC/TiOKeH-
HSsl, @ came: Memoou aHa/lisy ma CUHmMesy, iHOyKmusHUl Memod; Memoou cmamucmu4HO20 aHaslisy rNoKa3HUKIB
€KOHOMIYHOI Oisi/IbHOCMI NIOMPUEMCMB.

Knrouosi cnosa: CRM-cucmema; coyiasibHi Mepexi; eKoHoMempu4yHa Mooesb; MapkemuHa08a Oisi/IbHICMb,
wselHa npomucsiogicms, MNAT «Bosodapka».

B cmambe npoaHanusuposaHbl Ko4YeBble (hakmopbl MOBbILEHUS MOKyname/ibCKol akmusHoCmMuU Ha npeo-
npusimusix. lTodmsepxo0eHo ux s/1USHUE NOCPeICMBOM aHau3a sKoHoMempuydeckoll Modesu, b1a2odapsi Ko-
mopoli dokasaHo, 4mo npu cUCmMeMHOM ucrosib3osaHuu CRM-cucmem 07151 cywecmsyoujux KIueHmos U co-
yuasbHblx cemeli — 07159 NOMeHyuUaabHbIX MOXHO CYUWeCmMBEHHO yBE/IUYUMb MOKYMamesbCKyto akmuBHOCMb,
npuyem CRM nomoxem udeHmucbuyuposams K/AUEHMA U Hakanausame UHhopmayuro o Hem. C noMoujbo
cosdaHHoU npozpammsl “Entity-relationship model” nodmsepxoeH OKyrnaemMocms B/10XEHHbIX UHBecmuyul 8
nosbiweHue nokynamesnbckol akmusHocmu. OCHOBHOU yesbio ucciedosaHusi sisaisiemcsi 060cHoBaHUe cme-
MEHU B/IUSIHUSI MeopemuYeckux U npakmuyeckux nonoxeHuli mexaHuama CRM u coyuasbHbix cemeli des-
mesibHoCMU Ha COBPEMEHHbIX MPeONpUSMUsIX eakoll MPOMbIW/IEHHOCMU (a UMeHHO npednpusmuli wselHol
ompac/au). O6bekmomM uccaedosaHus 8/15emcsi IKOHOMuUYeckasi 0essmeslbHOCMb BUHHUYKO20 npednpusmusi
IAO «Bosnodapka», cneyuaausupyrowasicsi no npou3soocmsy Kaaccuyeckol Myxckoli odexobl. B pabome
UCrno/ib308a/lUCh 06UjeHayYHble U crieyuasibHbie MemMooOb! UCC/1e00B8aHUSs, & UMEHHO. Memoodbl aHau3a U CUH-
me3a, UHOYKmuBHbIl Memod, MeEmMOObI cmamucmu4yecko20 aHasiua rnokasamesneli akoHomuyveckoli dessmesib-
Hocmu npednpusmud.

Kntouesnbie cnosa: CRM-cucmema; coyuaibHble cemu; SKOHOMempu4eckasi MoOe/lb; MapkemuHzo8asi 0esi-
mesibHoCMb; wBeelHas npoMbiwaeHHocms,; NMAO «Bosiodapka.
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The relevance of the article is substantiated by the need to increase the competitiveness of enterprises through
innovative methods and forms. The processes of measuring and evaluating the information system of customer
relationships are crucial and affect the nature of information sharing and motivation of employees. As a result of the
implementation of the project of formation and development of information system for managing relationships with
clients of the enterprise, the results will be achieved: a unified system of work with clients will be created, a history
of relationships will be maintained,; automation of work with new and existing clients; conducting marketing analysis
of profile markets; implementation of complete management of financial activities. However, scientific evidence
of these factors (CRM-system and social networks) has not been previously covered. The article investigates the
problems of purchasing activity at enterprises and analyzes the key factors of its increase. In addition, confirmation
of the degree of influence of CRM-system and social networks on purchasing activity was analyzed using the econo-
metric model. The analysis sheds light on the systematic use of CRM for existing customers and social networks
— for potential users to influence consumer behavior, identify and accumulate customer information. With the help of
the created program “Entity-relationship model” the return on investment in increasing the purchasing activity was
analyzed. The main purpose of the research is to substantiate the degree of influence of theoretical and practical
provisions of the mechanism of CRM and social networks of activity in modern enterprises of light industry (name-
ly, enterprises of the garment industry). The object of study is the economic activity of Vinnitsa enterprise PJSC
“Volodarka”, which specializes in the production of classic men's clothing. General and special methods of research
were used in the work, namely: methods of analysis and synthesis, inductive method; methods of statistical analysis

of indicators of economic activity of enterprises.

Key words: CRM system, social networks; econometric model; marketing activities; clothing industry; PJSC

“Volodarka”.

MoctaHoBKa npo6nemu. B ymoBax CBIiTOBOI
KOHKYpPeHLT 3aX0nnTu 4acTKy PUHKY MOX/MBO 3a
[ONOMOrOK KOHKYPEHTOCMPOMOXHOCTI, L0 BKHO-
yae B cebe iHHOBALiHY aKTMBHICTb NigNPUEM-
cTBa. Halibinbll Nepeo3bpoeHO0 HOBITHIMKU Tex-
HONOrAMK B YKpaiHi € fierka npoMucoBiCTb, Xoua
NOTYXHICTb ranysi B nepiog 1990-2018 pp. 3meH-
wwunack B 10 pasiB, a omxe i BigdyBascsa cnaj y
obcsArax BUMPOGHUUTBA. [lpouecy BMMIpHOBaHHS
A OUiHIOBaHHA iHOpPMaLiiHOI CMCTEMU B3aEMO-
BiZHOCVH i3 K/liEHTamMM MaloTb BU3Ha4YaslbHe 3Ha-
YEeHHS | BN/MBalOTb Ha xapakTep 0OMiHy iHdop-
Mauil Ta MOTMBALi0 NpauiBHUKIB MignpueMcTBa.
Lle BM3Hauae piBeHb 0OC/YroByBaHHS K/EHTIB,
crnpusie NocTiiHOMY NiABULLIEHHIO KBanidpikauii Ta
hopmyBaHHi atmocchepu cniBnpati B KONEKTUBI,
LLO 0CO6NNBO BaX/IMBO AN NIANPUEMCTB i3 THyuY-
KAMU MepexeBnMu CTPYKTypamu. Mpouecu iHdop-
MaujiiiHoro o6MmiHy nignpuemMcTBa 3 KieHTamu, a
Takox MiX nigposginamu BcepeauHi nignpremcraa
XapakTepusyrTbCa HEMUHYUYUMKU BTpaTammn gaHux,
TOMY 3ax0fu, CMpPAMOBAaHI Ha 3MEHLUEHHA Takux
iHhopMaUiiHUX BTpaT, NPU3BOASATb [0 3HWKEHHS
PiBHSA HEBU3HAYEHOCTI, SIKMIN MOXHA OLiHUTKN Yepes
KaTeropito eHTponii. HaaBHICTb 3BOPOTHOIO 3B’A3KY
3 nonepegHiMu etanamu [03BONSAE 3diicHIOBaATU
6e3nepepBHe YAOCKOHa/IEHHA  iH)OpMaLiHOro
3abe3neyeHHs B3aEMOBIAHOCKH 3 K/liEHTamu.

AHani3 ocTtaHHiX AocnimKeHb i NyoGikauiii.
BuBYeHHSM edheKTMBHOCTI aBToMaTM3auiii nianpu-
€MCTB 3aiiMaloTbCs 6araTo HayKOBLiB, cepen SKnx:
leBko B. [1], ApTioxoB M. [2], MonTtopak K. [3] Ta
iHWi. HaykoBUSMY JOCNILKEHO TEOPETUKO — NpU-
KnagHi acnekTy BNPOBa)KeHHS aBTOMAaTN30BaHNX
iHdhopmauinHmux TexHonorin (IT) Ana ycniwHoro
ynpassniHHa 6i3Hecom. Cnig, 3a3HaunTu, Wo 6Ginb-
WIiCTb aBTOPIB He po3rnsgae nepesarun i HeLONIKN
ICHYIOUMX CyYacHMX iHDOPMAUINHMX TEXHOOo-
rii, 0co6AMBOCTI i cneundiky iX BNPOBaKEHHS B
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QiANbHICTE NIANPUEMCTB, He 34iCHI0E cucTema-
TM3aLilo i NOPIBHAHHA NpPo6sieM BNPOBaKeHHS IT
B LOiS/IbHICTL nignpuemMcTBa B3arasli. Hawa meta
akueHTyBaTu yBary Ha aBTomaTtusauii AisNbHOCTI
po60oTK nignpuemMcTBa 3 KNieHTamu 3agnsa nigsu-
LLIEHHA X KyniBesIbHOT aKTUBHOCTI.

OCHOBHOK METOK [JO0CHIIKEHHA € O06I'pyH-
TyBaHHS TEOpPEeTUYHMX Ta NPaKTUYHUX (akTopiB
BM/IMBY Ha KyMiBe/lbHY aKTUBHICTb CMNOXMBaAYiB Ha
cydacHUX nignpuemcTBax serkoi NpoMMCAOBOCTI
(a came wBeiHOI ranyasi).

MeTtoau pocnigkeHHA. Y poboTi BUKOPUCTO-
BYBa/IUCb 3ara/ibHOHAYKOBI | creLjiasibHi MeToau
LOCNIfKEHHS, a caMe: MeETOAM aHani3y Ta CUHTesY;
MEeTOAM CTATUCTUYHOTO aHani3y NoKasHWKIB eKOHO-
MiYHOT AiSNbHOCTI NigNPUEMCTB.

BugineHHa He BUpilleHUX paHille 4acTuH
3arajJibHOi npo6nemu. HepgoctatHbO oOMNpaLbo-
BaHMMW HayKOBLUAMW 3anuLIaloTbCAa npobnemu
edheKTUBHOrOo NiABULLLEHHS KyNiBe/IbHOT aKTUBHOCTI
3a J0MoMOror ynpas/liHHA B3aEMOBIAHOCUHAMN 3
NOTEHUIRHUMY KNiEHTaMM Ta OLIHKM eJDEKTUBHOCTI
BMNPOBaKEHHS iHpOpMaLiiHNX TEXHONOrINA, Lo
noTpebyoTb Nogasblloro po3sutky. Kpim Toro, B
YkpaiHi He npuainseTbca AOCTATHLOI yBaru npo-
61emMam BUKOPUCTaHHS iH(DOPMALINHUX TEXHOO-
Ml Ak 3acoby nigBULEHHS edeKTUBHOCTI Aisisb-
HOCTI NigNPUEMCTB.

Buknag OCHOBHOro martepiany. 3arajbHo-
BXMBAHOIO BM3HAYEHHA MNOHATTA «KymniBe/bHa
aKTMBHICTb» HEMaE, NPOTE MU MOXEMO OTOTOXHIO-
BaTtu 3 TEPMIHOM «KyniBeslbHa CNPOMOXHICTb» —
Lie KiNbKICTb peasibHUX TOBapIB i NOCAYT, siKi MOXHa
KynUTU Ha OAMHULIO0 rpollei. Tomy KyniBesnbHa
CMPOMOXHICTb € 3BOPOTHOK BESIMYMHOK BiANo-
BiAHOMY iHAEKCY LiH; SKLLO UiHW AayTb Bropy, Kyni-
B€/IbHa CNPOMOXHICTb rpoLueli najae.

3a [0noMOorow iHAYKTMBHOMO METOAY MOXHAa
3p06MTN BUCHOBOK, IO KyniBeflbHa aKTUBHICTb —
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Le KinbKiCTb TOBapiB i NocAyr, ski cnoxmnsadi cno-
XWX 3a 3BITHWUIA Nepiog,

[o dhakTopiB, WO BNIMBaKOTb Ha KymMiBesibHY
aKTUBHICTb  CMOXWBadiB  BiAHECEMO: MOTMBALs
MOKYNKW, PiBEHb JI0ANBHOCTI A0 TOProBOi MapkKw,
CNOCI6 XUTTS, COLiaNbHO-KYLTYPHI dhakTopu, AyMKa
nigepis, capadhaHHe pagdio, MexaHi3M ynpasniHHSA
B3aEMOBIZHOCVH 3i CrioXuBavyamu.

TobTo, 3 ypaxyBaHHAM faHux (oakTopis,
MOXHa [iTN BUCHOBKY, LLIO €DEKTMBHO PO3BUBATH
2 HanpsaMu NigBULLLEHHSA KyNiBeIbHOT aKTUBHOCTI:

1) BnpoBamkeHHA CRM-cuctem;

2) P03BUTOK NpoAax y couiaslbHUX Mepexax.

3a oCTaHHIli BaxxmBmii hakTop Bignosigae CRM-
cuctema. Customer Relationship Management — e
Kareropisi NporpaMHoro 3abesneyeHHs, ska BKIovae
B cebe 40CuTb LUMPOKUIA Habip goaaTtkiB. BoHa pos-
pobneHa ans Toro, Wo6 4oNOMOrTY NignpueMcTBam
cuctemMaTusyBatn gaHi i epekTMBHO B3aEMOZIATU
3 KNiEHTaMK1, aBTOMAaTU3yBaTu NPOAaXKi, MapPKETUHT
i CNyX6y NiOTPUMKK, @ TakoX Ynpas/AaT nepcoHa-
Nom i nocTavanbHuKamu [1, c. 46].

Posrnsgatoun KyniBenbHy NOBEAiHKY CnoXuBa-
yiB B |HTEpHeT-cepeoBULL, HEOBXIAHO BpaxoBy-
BaTW Taki 0CO6/MBOCTI, K KaHa/u NOBiAOMIEHD,
AKi BMKOPWCTOBYE CMNOXWBAY, a TakoX XapakTtep
iHbopMauii, Ti 3MICT i TOHa/bHICTb. [NnA niasu-
LLEHHSA KyniBe/IbHOI aKTMBHOCTI HEOOXigHO BUKO-
puctosyBat CRM-cuctemM ans iCHyUNX KNIiEHTIB
i couianibHi Mepexi Ans NoTeHuiiHuX. Mpu yomy
CRM 3moxe igeHTUhikyBaTtun KiieHTa i Hakonmuy-
BaTW iH(hopMaL,ito NPO HLOTO.

TexHonoria  3acTtocyBaHHA  €KOHOMETPUY-
HUX MOJenein y MapKeTMHIOBOMY aHanisi nigsu-
LWEeHHA KyniBeNbHOI aKTUBHOCTI Oyge onucaHa
Ha NpuKnagi o4Horo i3 ykpaiHCbKMX MignpuUeEMCTB
MAT «Bonogapka», WO BiAHOCUTLCA [0 JErkoi
NPOMUCNOBOCTI. Ha CbOrogHilWHiA AeHb LWOAHSA
BUNYyCKaeTbCA GinbLie 2000 oanHMub BUPOGIB ene-
raHTHUX KOCTIOMIB, NigxakiB, GpLoK, XWUNeTis, nna-
LWiB, NasbTO i KYPTOK A/151 YONOBIKiB. BAn3bko 95%
CBOET Npoaykuii dhabpuka ekcnoptye B HimeuyunHy;,
3 Aknx 50% — ana komnadii Hugo Boss [4].

[Nns GinbLl YiTKOT KapTUHU KyniBesibHOI akTuB-
HOCTIi, MV NepeBenu AaHiy iHo3eMHy BaslloTy fona-
pis CLUA. faHi 6panu cepefHi 3a nepiog (tadn. 1).
LlopiyHa KyniBesibHa akTUBHICTb Yy pabpukn MAT
«Bonopgapka» (tuc. gon CLWA) (nosHayaemo y;) B
LifioMy 3an1exuTb Bif NPoAyKTUBHOCTI npaui x, i
BUTPAT Ha NPOCYBaHHSA B COLia/IbHNX Mepexax X, .

[nsa aHanisy 3anexHocTi umx pakTopiB Nobyayemo
ABO(aKTOpHy Mogenb Y =f(x,,X,)+¢&. [na uporo
hopmyemo BubIpky Y, X,, X, i 3aHocumMo B Tabn. 1.

Y perpeciiiHomy aHanisi po3rnsgalTbcs Tpu
OCHOBHI 3aBfaHHs: NobyaoBa PiBHAHHS perpecii,
cTaTUCTUYHA nepeBipka SKOCTi OTPUMAaHOro pis-
HSAHHSA, NPOrHO3yBaHHSA 38 OTPUMAaHWUM PIBHAHHAM.
Po3rnaHemo uj 3aBgaHHsS. L .

MobynoBa piBHAHHA perpecii Y =a, +a, X, +a,X,.
CtBOpyMO KopensuiiHy matpuuto r (cpopm. 1)
[6, c. 187]:

I’yy ryxl rm 1
Fr=1ry L hoo|= 0,969 1 (1)
rX y rX X rX X 01983 0, 742 1

AK BUAHO 3 MaTpuui r 3B’A30K MK MOKa3HU-
kamn Y, X; i X, AOCTaTHbO BUCOKMI, LLO CBIAYNTL
Npo nNpasunbHWI BUGIP cneumdikauii mogeni.

[na pospaxyHkiB napaMeTpiB i xapakTepucTuk
perpecii 6yno sukopuctaHo MS Excel y pexunmi
«Perpecis» Hagbynosn «lakeT aHanisy». Pexum
poboTn «Perpecig» CAYXuTb AN8 PO3PaxyHKy
napameTpiB PiBHAHHSA NiHIAHOT perpecii i nepesipku
Moro afgekBaTHOCTI 4OCAioKYBaHOMY NPOLECY.

Mogens 6yae maTtv BUTNAA:

y =1974,44 + 46,74x, +67,83x, +&.  (2)

Micna nobynoBu modeni HeobXiAHO 3AINCHUTK
nepeBipKy SIKOCTi PIBHSAHHA perpecii 3a 4oNoOMOoror
KoedilieHTiB feTepMiHaLii (R?), MHOXMHHOT Kope-
nsuii (R) i HopmoBaHoro R-kBagpart (R?) (Ta6n. 1).

Tabnuus 2
PesynbTatu po3paxyHKiB napamveTpis
ABOXJaKTOpPHOI perpecii

MHOXMHHMIA R 0,99158731
R-kBagpar 0,9832454
HopmoBaHuii R-kBagpat 0,97766053
CraHgapTHa noMuika 63,3170505

— R?=0,9834. To6T0O 3MmiHa KyniBe/bHOI aKTWB-
HOCTI Ha 98,34% 3anexuTb Bif, 3MiHW MPOAYKTUB-
HOCTI Mpayji i BUTpaT Ha MapPKETUHI, a Ha 4YacTKy
iHWKX hakTopiB Npunagae 8,76%.

—R=0,9916. To6TO BapiaLis KyniBenbHOI aKTuB-
HOCTI B 3B’A3KY i3 3MiHOI pO3r/is4yBaHuX (pakTopis
cTaHoBuUTb 99,16%.

Tabnuus 1

OcHoBHI nokasHuku Ha MAT «Bonogapka» npotsarom 2010-2018 pp.
Mepiog Yi Xy X, Mepiog Yi X X,
2010 5645 21,71 35,63 2015 5220 20,08 31,87
2011 6448 23,80 43,21 2016 5286 17,98 32,03
2012 5840 22,46 38,13 2017 5036 19,37 30,65
2013 5742 20,14 36,45 2018 5309 19,66 34,11
2014 5587 21,90 34,1

Lxepesno: po3pobsieHo asmopom Ha niocmasi [4; 5]
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—R?=0,9777 To6To AMCNEPCis Y NOSICHIOETLCS
Ha 97,77% BNNNBOM apryMeHTIB X, i X,.

OTpuMaHi pesynsTaTn He NepeBuLLyoTbL Aonyc-
TMMI FpaHuLj, WO roBOpPuUTL NP0 rapHy SKICTb NOBY-
[0BaHoi Mogeni i BignoBiAHO AaHa MOAEeNb MOXe
3aCTOCOBYBaTMCS A1 MPOrHO3Yy i aHasni3y Mo Hii
NoBeiHKM A0CNI4KYBAHOro NokasHuka .

OTmxe, gani HeobXigHO NepeBiPUTN 3HAYNMICTb
mMogeni. [nA ubOoro nepesipyMoO afeKBaTHICTb
Mozeni B uinomy 3a F-kputepiem ®iwepa, Tomy
3HaxoAMmMo pakTUyHe 3HavyeHHA F-kpuTepia 3a
ponomoroto oopmynu 3 [6, ¢. 190]:

R? n-m-1_ 0,9834
1-R? m 1-0,9834

hakm —

.3=177,72. (3)

TabnnyHe 3HaveHHs F-kputepis npwm crtene-
HAX CBOGOAM v, =m=2,v,=N-mM-1=6 | piBHI
3HaumMmocCTi o =0,05 pgopisHwe F, ... =5,14. Tak
AK Fooum > Frnasnr TO OTPUMAHE PIBHSIHHA € CTaTUC-
TUYHO 3HAYNMUM.

3a pgonomorot t-kputepia CTblogeHTa oLi-
HIOEMO CTaTUCTUYHY 3HA4YMMICTb KoediuieHTa
kopensuii. 3 i€l Ui BUUMCNsSeTbea t,, . NO
dopm. 4 [7, c. 190]:

R-\(n-m-1) _ 0,9916-2,449

t = =18,83. (4
thakm \/1 _ R2 01129 ( )
TabnMyHe 3HaJYeHHs t-kpuTepis npu  piBHI
3HauMmocTi o =0,05 | uucni CcTeneHiB CBO-

6ogn v=n-m-1=6 piBHO t, . =2,45. Tak fK
tiaum > tmagns  TO MPUBHAEMO CTATUCTUYHY 3HAUN-
MiCTb KoedoiLieHTa Kopensy;i.

MpoaHanizyemMo CTaTtUCTUYHY 3HAUYMMICTb Koe-
QoilieHTIB perpecii. Pesynsratn aHanisy HaBefeHi
y Tabn. 3.

Tob6To tgp =0, 0001;t2{’3p =0, 048;%3p =0,0078.
Y Hawomy Bunagky tg“’ > tiitgp >t,, TOMY koedi-
LieHTN &, i a, 3Ha4nMmi 3 IMOBIpHICTI0 95%. 3Hauu-
MICTb MapameTpa a, He NepeBipsAETLCS.

[ns koxHOro koedoilieHTa perpecii po3paxyemo
KoediuieHTn enacTUYHOCTI:

a,x, 112,8:20,79

=0,421,
v 5568,1

E =

_a,x, 59,4-3555
y 5568, 1

To6TO Npu 36iNbLIEHHS NPOAYKTUBHOCTI npadli
Ha 1% npubyTokK 36inbwnTbCA Ha 0,421%, a BuTpar
Ha SMM — Ha 0,379%.

=0,379

E2

OTxe, KoedilieHT a, =46,74 noKasye, LWO
npyv  36iNbleHHi  NPOAYKTMBHOCTI  Mpayi Ha
1 Tuc. rpH npnbyTok MAT «Bonogapka» npoTsrom
MicauA 36inbWNTLCA Ha 46,74 Tuc. rpH. BignosigHo
npu 36iNbLUEHHA MAapPKETUHIOBMX BUTPAT Ha Mnpocy-
BaHHA y coujiaNibHMX Mepexax Ha 1 TUc. rpH Kyni-
BE/IbHA aKTWBHICTb 30i/bLUMTLCS Ha 67,83 TUC. TPH
(a, =67,83). Tomy MignpuemMcTsy HeobXxifHO BMpo-
Bagkysatn CRM-cuctemy, fka [03BONUTHL NifBu-
LWMTM MNPOAYKTMBHICTL npaui Ha 1 pobiTHWKa Ta
aKTUBHO NpocyBaTy ToBapw i NOCNyry 3a OMNOMOrOH
couiaibHUX Mepex. NMig vyac OuiHKM edEKTUBHOCTI
BMNPOBa)KEHHA CUCTEMU HEOoOXigHO 3acTocyBaTyu
TaKoX IHCTPYMEHT YHihikoBaHOro npencTaB/ieHHs
[JaHvx, HesanexHoro Big nporpamHoro 3abesne-
YEHHS, WO A0ro peasii3oBye — MOAE/b «CYTHICTb-
3B'A30Kk» (entity—relationship model, ER-model).

Tabn. 4 Hao4YHO Nokasye, K AaHi BUKOPUCTO-
BYBaUIMCA O1A po3paxyHkKy nokasHuka ROI. HaBgiTb
AN NPOCTUX IHBECTUUIR icHye Kinbka Buais RO,
KOXEH 3 SKMX BiANOBIAAa€E Ha pi3Hi NuTaHHA. To-date:
AKMA NpUBYTOK NpuHece 3pobneHa iHBecTuuiA?
To-go: KMl NPUBYTOK OYIKYETLCS Big MaiiOyTHIX
iHBeCTuMLiA? Total: Ky OKyMNHICTb MOXKHa YekaTu Bif
YCiX IHBECTULi NO 3aKiHYEHHIO Nporpammn?

Tabnuua 4
OCHOBHI gaHi gns pospaxyHKy
OKYNHOCTI iHBecTULi (aon.)

[aHi 2020 pik
MoyaTkoBa BapTICTb IHBECTHULIN 7700,00
KiHueBa BapTiCTb iHBECTULil 7700,00
TeXHO/OriYHi BUTpaTK 1286,00
MoyaTkoBa BapTiCTb aKTUBY 5030,00
OuikyBaHa BapTiCTb aKTUBY 8750,00
Cyma o4ikyBaHUX BUTpaT 9010,00

HacTynHMM KPOKOM € BHECEHHSI faHuX 3a3Ha-
YyeHoT Tabnuyi go nporpamu [7]. Ha puc. 1 posrns-
HYTO rofI0OBHY eKpaHHy oopmy, B SiKili Bifo6paKeHi
BHECEHi AaHi Ta po3paxoBaHWii NOKa3HWUK OKynN-
HICTb IHBECTULIiIA.

BnpoBagXeHHA aBTOMatuM3oBaHOI CUCTEMU
pornomoxe TMAT «Bonogapka» opieHTyBaTuca y
CBITi iHpOpMaUiiHMX NOCAYT, BUPIiLLYyBaTh NUTaHHS
KOMM/IEKTYBaHHA iH(popMaLiiHoT 6a3u nignpuem-
CTBa Ta NiABULLNTA e(PEeKTUBHICTb BUKOPUCTaHHSA
iHhopMaLiiHMX pecypciB B ynpas/liHHi B3aEMOBIA-
HOCWH 3 KnieHTamu. MpoTe cama no cobi iHdopma-
LiiHa TEXHONOriS HE MOXe OYyTW E€QUHUM iHCTPY-
MEHTOM B [OCATHEHHI NocTaBneHux uineii Ha MAT

Tabnuusa 3
AucnepciliHnii aHani3 eKOHOMeTPUUYHOI Mogeni
KoedpinjieHTn C-II:I?)I-I:IIAV?J"I)I-(I-:a t-ctaTucTUKa P-3Ha4yeHHA
Y-nepetuHaHHA 1974,43844 221,305075 8,92179468 0,00011058
3miHHa X1 46,7432575 18,9240814 2,47004103 0,04845502
3MiHHa X2 67,8322497 17,3108259 3,91848721 0,0078156
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Puc. 1. Po6oue BiKHO CTBOpPEHOI Nnporpamu

«Bonogapka». KepiBHukam nignpuemcrea Heob-
XiAHO NPUAINATA HaNeXHy yBary BAOCKOHa/IEHHIO
MapKeTUHIOBUX [AOCNIMKEHb i3 3aCTOCYBaHHAM
Pi3HMX MNpPOrpamHMX IHCTPYMEHTIB, SKUX [OCUTb
6arato Ha iHdhopmaliiiHomy puHKy. IT npu npa-
BWIbHOMY MNiAX04i A03BONAOTL 3Ai/icHIOBaTK nep-
COHanizoBaHi KOMyHiKauji 3 He0OXiZAHO LiSIbOBOO
ayauTopieto | epeKTUBHO yNpaBasaT B3aEMOBIHO-
CMHaMU 3 Helo.

He MeHW BaxnuBuMM QakToOpoM NigBULLEHHS
KyniBeNbHOI aKTUBHOCTI € 36ifibLUEHHA BUTpPaAT Ha
coLljiasibHi Mepexi, a came: npocyBaHHsA Instagram-
akayHTa i CTOpiHKW. Lle mMoxnuBo 3a [0MoMoto
HaCTYMNHUX MapPKETUHTOBUX IHCTPYMEHTIB:

— opraHivHuii Tpadik. BUkopucTaHHs y KOKHOMY
NOCTI NONYNSPHUX XeLUTeriB, TOYOK reosiokauii, Tak
SK e € NOLYyKOM HOBUX K/TIEHTIB.

— mMacd)onoBiHr. MNnaTHi Nnporpamun, 3a A4ONOMO-
O AIKMX MOXHA LUYKaT i NiAnucyBaTnuca Ha NoTeH-
LiAHUX KNIEHTIB 3 BMCOKUM pPIBHEM KymMiBE/bHOI
aKTUBHOCTI.

— pob6oTa 3 nabnikamu. Peknama, B3aEMHWA
niap y TemMatnyHux naénikax, Hanpuknag, rpyna
npo AiNnoBwuii CTUMb.

— pob6oTa 3 6norepamu, siKi Ha AaHuii MOMEHT €
nigepamn AymoK y pisHUX ayguTopiid. 3BiCHO, LWO
Ha BigoMOro 6isHecMeHa nignucaHi iHWi ycnilHi
noaw, Ak 3a nopaau, KynisaTb KOCTHOM.

BucHoBku. OTxe, BNpOBaKeHHs aBToMaTu-
30BaHoOl cuctemmn gonomoxe [MMAT «Bonopapka»
opieHTyBaTMUCA Y CBITi iHpOpMaUiiiHUX NOCnyr,
BUpILLYBaTK MUTAHHA KOMMEKTYBaHHA iHhopma-
UiiHOT 6asn nignpuemcTBa Ta NiABALLMTL ediek-
TUBHICTb BWKOPUCTAHHS iHOpMaUiiHnuX pecyp-
CiB B ynpas/iHHI B3aEMOBIOHOCUH 3 KNieHTamW.
MpoTe cama no cobi iHghopmalLiiiiHa TEXHONOrIA He
MOXe OYyTU €OUHUM IHCTPYMEHTOM B AOCArHEHHI
nocTtasneHux uUinei Ha MAT «Bonogapka». Kepis-
Hukam AT «Bonogapka» HeobxigHO npuainaTu

HanexHy yBary BLOCKOH&/IEHHIO MapKEeTUHroBUX
[OCNifXeHb i3 3aCTOCYBaHHAM Pi3HUX NPOrpaMHuX
IHCTpYMeHTapiiB, AKX AOCUTb 6araTo Ha iHdopma-
LiiiHOMY PUHKY.

[na nignpuemcTtea BurigHo Bnposagntn CRM-
cuctemy biTpikc24 Ta 3acTOCOBYBaTU Takuii KaHan
NpOCyBaHHA, K couianbHi Mepexi. Ha paHuit
MOMEHT aKTMBHO PO3BUBAETLCA HOBUIA BUZ, yNpaB-
NiHHA, AKMiA HasmBaeTbca Social CRM (SCRM -
social customer relationship management), skuii
[l103BO/ISIE MOHITOPUTN B3AEMOBIHOCUHMN 3 KNIEH-
TOM Y couja/ibHUX Mepexax. Moro t1akox mMoxHa
BnpoBagxysatu, npote and MNAT «Bonopapka»
6inbw  edpekTBHA KoMmMnekcHa CRM-cuctema,
nigcuctemMoro SKoi € poboTa y couiasibHUX Mepe-
Xax. | CRM, i couianbHi mepexi npu npasnibHOMY
nigxoai A03BONAKTbL 3AiCHIOBATM NEepcoHani3o-
BaHi KOMyHikaLil 3 HeoOXifHOI LiNbOBOW ayau-
TOpPIEO | e(PeKkTBHO YNpaB/iATU B3aEMOBILHOCU-
Hamu 3 Helo.

Mpn cuctemHoMy BMKOpucTaHHi CRM-cuctem
A5 ICHYHUNX KIEHTIB Ta Coljia/ibHMX Mepex — Asis
NOTEHLINHUX MOXHA CYTTEBO 30i/TbLLUNTU KyNiBE/IbHY
aKTUBHiCTb. Mpyn yomy CRM pgonomoxe ifeHTu-
hikyBaTn K/iEHTa Ta Hakonuyysatu iHGhopMaLito
npo Hboro. Ans nignpuemctea MNAT «Bonogapka»
BurigHo Bnpoeagntu CRM-cuctemy biTpikc24 Ta
3aCTOCOBYBATU Takuii KaHas1 NPOCYBaHHS, K CoLi-
a/lbHi Mepexi. Y pesynbraTi 34jiCHEHHST NPOEeKTY
(hopmMyBaHHS Ta pO3BUTKY iHChopMaLiiHOT cucTeMM
ynpaBniHHA B3aEMOBIAHOCMHAMW 3 K/liEHTaMu nig-
npuemcTea O6yAyTb LOCATHYTI pesynsratu: CTBO-
puTbCA eaMHa cucTema poboTn 3 KieHTamu, byae
BECTUCSA iCTOPIA B3aEMMWH; aBTOMaTm3auisa poboTu
3 HOBUMU Ta iCHYKUMMU KNiEHTAMU; NPOBeAEeHHS
MapKETUHIOBOro aHanisy NpodpifibHNX PUHKIB; pea-
nisayis NoBHOro ynpasiHHA (DiIHAHCOBOK AiANb-
HicTI0. B nopanblioMy Heob6XigHO BNPoOBaauUTU
JaHi 3axoau Ta OLiHWUTU TX e(PEeKTUBHICTb.

I Y N \ATEMATUYHI METOLY, MOMENI TA IHGOPMALLIMHI TEXHONOT!T B EKOHOMIL
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