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USING «ASOFT CRM» SOFTWARE
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Y cmammi po3kpusaemscsi 3Ha4eHHss CRM-cucmem 5K K/iEHMOOPIEHMOBAHOI KOHYeNUii Be0eHHSs Bi3Hecy, ak-
mya/ibHICMb IX YrpoBaoXeHHs i3 Memoro cmaHdapmu3auii pobomu rnepcoHasny 3 KaieHmamu ma asmomamusauii
BUPOBHUYUX, MapKemuHa208UX, 36ymoBuUX ma yrnpas/iHCbKuX onepayil. HasedeHo (hyHKYIOHa/IbHI MOX/IUBOCMI 51K
CRM-cucmem y yinomy 07151 KOMnaHii, mak | 07151 OKpeMux 6i3Hec-rpoyecis, echekmusHiCmMb SIKUX HarpsiMy 3ase-
XXumb 8i0 cucmeMamusayii ma sropsiokysaHHs pobomu nionpuemcmsa. O6’'ekmusHO oyiHeHo nompeby 8 3anposa-
oxeHi CRM-cucmem y KomnaHisix 07151 3abe3neqeHHs1 0aHUM BUOOM CUCMEM MIOBUWEHHS IKOCMI 06C/1y208yBaHHS
K/lieHMIB, 3MEHWEHHST MPyo0oBUX 3ampam Ha 06po6Ky, aHasi3 ma adanmysaHHs iHghopmayii. Oxapakmepu3o8aHo
rnompe6y ykpaiHCbKUX MionpuemMcms y srposaocxeHHi CRM-cucmem sk iHHOBayiliHo20 Mpodykmy, wo niosuwye
KOHKYPEHMOCHPOMOXHICMb CyYyacHUX nionpuemcms. Ysecb (hyHKkyioHas CRM-cucmem 6y/10 po32/1siHymo Ha npu-
Knadi dodamky ASOFT CRM.

Knrouosi cnosa: CRM-cucmema, iHHOBauis, MapkemuH2, npozpamHe 3abesreyeHHsi, 000amok, BIOHOCUHU 3
K/ieHmamu.

B cmambe packpbisaemcsi 3HadeHue CRM-cucmem Kak K/AUeHmMOOPUeHMUpPOBaHHOU KOHYyenyuu sedeHust
6u3Heca, akmya/lbHOCMb UX BHEOPEHUS C Ye/blo cmaHdapmu3ayuu pabomsl nepcoHasa ¢ KaueHmamu u as-
momamusayuu npou3Bo0CMBEHHbIX, MapPKeMUH208bIX, CObLIMOBLIX U yrnpasaeH4Yeckux onepayud. [pusedeHbl
¢byHKYUOHa/IbHblEe BO3MOXHOCMU kak CRM-cucmem 8 yesom 07151 KOMAaHuu, mak u 0711 0moe/ibHbIX GU3Hec-
fpoyeccos, 3ghheKmMuBHOCMb KOMOPbIX HanpsiMyto 3asucum om cucmemamu3ayuu u yrnopsioodeHusi pabomsi
npednpusamus. O6beKMUBHO OyeHeHa nompebHocms BeedeHuss CRM-cucmem 8 KoMnaHusix 87151 obecrneqyeHus
0aHHbIM BUOOM cucmeM MoBbIWEHUs] Kayecmsa 06C/1yXuUBaHUSI K/IUEHMOB, YMeHbWEeHUS1 mpyooBbIX 3ampam Ha
06pabomky, aHasu3 u adanmayuto uHgopmayuu. Oxapakmepu3osaHa NomMpebHOCMb YKPaUHCKUX Mpednpusi-
mutli 80 BHedpeHUU CRM-cucmem Kak UHHOBAUUOHHO20 Npodykma, Komopsbll nosbilaem KOHKYPEHMOCNocoo-
Hocmb cospeMeHHbIX npednpusimull. Becb ¢hyHkyuoHan CRM-cucmem paccMompeH Ha npumepe npuaoxeHusi
ASOFT CRM.

Kntouesnbie cnosa: CRM-cucmema, UHHOBayusi, MapkemuHe, npogpaMMHoe obecrniedeHue, npusioxeHue, om-
HOWEHUSI C K/UeHmamu.
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NPUORINPOBCbKA OEPXXABHA AKAOEMIA
BYOIBHULITBA TA APXITEKTYPU

This article reveals the importance of CRM-systems as a customer-oriented concept of doing business, the
relevance of their implementation in order to standardize the work of staff with customers and automate production,
marketing, sales and management operations. The functional capabilities of both CRM-systems as a whole for the
company and for individual business processes, the effectiveness of which directly depends on the systematization
and streamlining of the enterprise. The need for the implementation of CRM-systems in companies is objectively
assessed, due to the provision of this type of systems to improve the quality of customer service, reduce labor costs
for processing, analysis and adaptation of information. The need of Ukrainian enterprises in the implementation of
CRM-systems as an innovative product that increases the competitiveness of modern enterprises is described. Based
on the positive impact of CRM on the life of the organization in today's market, a list of opportunities for total control
of the transaction with the client, on whose loyalty the success of any company depends. The article considers the
CRM system as a factor in increasing the competitiveness of the organization. Emphasis is placed on the main tools
of the CRM system, which allow to increase productivity and optimize the product portfolio of the enterprise. The effi-
ciency and application of CRM-systems for business management, organization of business processes of economic
entities are determined. The basic principles, conditions and features of effective implementation of CRM-systems
are revealed. The CRM system as a type of software is the most relevant tool for working with clients and directly with
databases, which fully corresponds to the modern need for innovation. The article gives the concept of CRM-sys-
tem, describes its tasks and functions. The article considers modern CRM-systems (application software, customer
relationship management system) as an innovative tool to increase the competitiveness of the organization. All the
functionality of CRM-systems was also considered on a separate example of the application "ASOFT CRM".

Key words: CRM system, innovation, marketing, software, application, customer relations.

MocTtaHoBKa npo6nemu. nobanizauis puH-
KiB, NosiBa HOBMX pi3HOMacLITabHUX MigNPUEMCTB,
aKTUBHE 3POCTaHHA Ta PO3BMTOK ICHYHUMX O6i3-
HeC-CTPYKTYp Npu3BOAATb A0 HeobXigHOCTI YCBi-
[OMSIEHHSA KEpPIBHULTBOM KOMMAHIA MOXMBOCTI
LWIBWAKOI BTPaTW KOHKYPEHTHMX nepesar. OTxe,
AN 6araTb0X KOMMaHii akTyaslbHUM € MUTaHHS, K
CMpoCTUTK 3BITHY PO6OTY Ha NiANPUEMCTBaXx, CUC-
TemMaTusyBaTtu KIIEHTCbKY 6a3y, BMiI0 naaHyBatu
pobounii Yac, NiABULLMTM edeKTUBHICTbL Ta TOY-
HiCTb 6i3Hec-npoueciB, ONTUMI3yBaTU ynpasBiHHA
nepcoHasioM, WO Yy uinomy npu3sege Ao Nosin-
LLEeHHSA (iHAHCOBMX NOKa3HUKiB nignpuemcTea. Ana
6aratboxX PUHKIB YNpoBaXeHHS Cy4acHUX iHdop-
MaLiiHUX TEXHONOTIN, SKi AaayTb 3MOry aBTomMaTy-
3yBatu Li NpoLecu, CTalTb NOTYXXHUM 3HapSAAASAM
KOHKYPeHLIii. A B OeAKNX rasly3sx piBeHb AifxuTa-
nizaujii TakuiA, WO HasBHICTb iHpopMaLiiHOT cuc-
TemMu cTae Bxe 6ap’epoM BX0Ay Ha PUHOK.

I3 METO KOMIM/IEKCHOTO MOAIMNWEHHS Mapke-
TUHIOBOI [fiA/IbHOCTI, pawioHa/IbHOr0 KOHTPOJI0
BVMKOHABYOro anaparty nignpuemcTsa 1a epekTuns-
HOro MJaHyBaHHA PUHKOBOI [AisASIbHOCTI 3arasiom
[OUINIbHO BUKOPUCTOBYBAaTK IHhOpMaLiliHi  cuc-
Temu Knacy CRM.

AHani3 oCcTaHHIX [OCAiMKEHb i NyGiKaLiii.
JocnigpkeHHAM  ePeKTUBHOCTI  BNPOBaKEHHS
pisHOMaHITHUX CRM-cuctem 3aansa ontumisaii
6i3Hec-NpoLeciB 3aiMaroTbCa K 3apyOkHi, Tak i
BITUM3HSHI cneuianicTu.

Tak O.l. lapadoHoBa npuginsae ysary BuKkopuc-
TaHHi0 CRM-cucTem Ha nignpuveMCTBI SIK 3acoby
NiABULLEHHS MNOr0 KOHKYPEHTOCMNPOMOXHOCTI Ha
puHky [1]. O.B. BinouepkiBCbKMii BUBYAE NUTAHHS
OLiHKM BnpoBamkeHHss CRM-cuctem y LisNbHICTb
nignpuemcTs y cdpepi Toprieni [2]. LocnigxeHHs
O.B. TlltaweHko npucesaYveHi, 30kpema, BnpoBa-
[PKEHHI0 KOHUenUii ynpas/iHHA B3aEMOBIAHOCU-
HamMK 3 KAiEHTaMW Ha NPOMUCIOBOMY PUHKY [3].
Oco6/MBOCTI (PYHKLiIOHYBaHHA Ta aHasi3 ykpaiH-

CbKOro puHky CRM-cuctemun BUKIaAEHO Yy po6OoTI
H.M. FOpuyk [3].

Baxn1BUiA BHECOK Y BMBYEHHS TEOPETUYHMX Ta
npuKnagHMx 3acafj ynpasfiHHA B3aeMOBILHOCK-
HamMu 3 K/lieHTamK, aBTomatm3auii poboTun 3 KNieH-
TamMu 3p00W/IM Taki BITYN3HAHI Ta IHO3EMHI HayKOBL:
A. Anbutos, K. AHaepcoH, M. BeHiothd, H. ByTeHko,
N. TaHywak-EdhimeHko, C. MapkaseHKo, I1. [HCTOH,
O. Dxnnn, O. €EBcTpaToBa, €. Kpukascbkuia, ®. KoT-
nep, H. KygeHko, M. Kyw, J1. NiwnHeobka, A. Map-
gaHos, [1. Menenxodd, /1. Mopos, P. MyHacunos,
A. HyctagTtep, E. MeiiH, M. MepknH, E. ConomaTtuH,
A. CtapocTiHa, T. Npumak, Ox. XaHgw, M. Xappic,
M. YalikoBcbka, |. Yiakosa Ta iH.

Ane uepe3 3MiHW Yy MapKeTUMHrOBOMY cepef-
oBULLi Gi3Hec-npouecy cy4dacHoro 6i3Hecy Tex
MOCTIMHO MIHAKOTLCA, 3POCTalTb IHOPMAaLLnHI
noTpebu, TOMY NUTAHHA MPaKTUYHOro BMpPOBa-
KeHHA CRM-cuctemu, sika Bignosigatnme came
cy4acHUM BMMOram A0 onTumisauii 6i3Hec-npoLie-
ciB, NOTpPebye nogasnblUnX AOCAIAXKEHb.

MoctaHoBKa 3aBAaHHA. MeTolo CTaTTi € A0Chi-
[DKEHHSI MOX/IMBOCTEN BUKOPWUCTAHHSA Cy4acHOro
NporpamMHoro 3abe3neyeHHss 3 MEeTOK OnTUMI3aui
6i3Hec-NpoueciB Ha Npuknagi NnporpaMHoro 3a6es-
neyeHHsa ASOFT CRM.

Buknap, OCHOBHOro marepiany AOC/iHKEHHS.
CRM-cuctema (Customer Relationship Manage-
ment) — Ue cucTema Yynpas/liHHA B3aEMOBIOHO-
CYHamMW 3 KNiEHTamu, L0 OXOMJIH0E TPU OCHOBHUX
HanpsAMK AisiNbHOCTI KOMMNaHIi: MapKeTWHI, Mpo-
Jaxi, cepBic, fika CTBOpeHa 3 METOK Hanaro-
[KEHHA B3aeMofil MK HaBeeHUMU efieMeHTaMu.
YnpaB/niHHA NPOLECOM NpoAaxy 3a [0NnoMoror
CRM-cuctemmn pae 3mory [AOCArTM MPOrHo3oBsa-
HOro ycnixy 36yTy, CKOPOTUTW UMK/ NpoAdaxy Ta
3anobirtTy BTpataM MOTEHUINHUX KNIEHTIB yepes
opraHisauiiHi npobnemu.

CRM-cuctemn nerki B KOPWUCTYBaHHi, Hana-
LUTYBaHHI Ta NigTpMMLi Gi3Hec-Ao4aTtky, Lo 4acTo
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IHTErpyeTbCca 3 iHWMMK cucTeEMaMn Ta OgRiCHUMMA
3acTocyHkamu. Takox iM nputamaHHuii 3po3yminnii
iHTepdeiic, wo 3abe3neuye ePeKTMBHE OCBOEHHS
Ta BUKOPUCTaHHS CUCTEM Ha Pi3HUX MiANPUEMCTBAX.

[aHunin BapiaHT cucteMaTusauii Ta onTumisaui
po6oTu nignNprMeEMCTBa PO3POOIAETLCA 3aBAAKU
HaKOMUYEHHI0 HTe/IeKTyasIbHOro A0CBigy Komna-
Hil1, WO Aae 3mory nobyayBaTy HabiNbLL 3pyUHY
N edekTnBHy cxemy OOC/YroByBaHHSA O KOX-
Horo knieHTta. Takoxx CRM-cuctemmn 3a6e3nedytoTb
3aXULLEHICTb iHGhopmaLil KomnaHii, Wo aocsra-
ETbCA PO3rOPHYTOK CUCTEMOIK PO3MEXYBaHHS
foctyny no pyHkuioHany i gadux, wo 36epira-
I0TbCA B CUCTEMI [5].

CRM-cnctema BKNtoHae B cebe He fniie aBTo-
MaTu3auito npouecis, NOB'A3aHUX i3 Npogaxamu,
a i MapKeTWHIOBI Ta aHaiTUYHI Npouecy, Wo aae
3MOry He NPOCTO BiACTEXYyBaTU CTATUCTMKY MNPO-
JaxiB, a 1 peanizoByBatn edeKTMBHI Mporpamu
NOSANBHOCTI. YPaxoByOuM KOHKYPEHL0 Ha PUHKY
(ue cTocyeTbca 6yab-AKOi cdepu  OisiIbHOCTI),
HEXTYBaHHS TakOH CTpaTerieto MoXe Npu3BecTy Ao
HebaxxaHMX HacnifKiB, X 40 PO30PEHHS KOMMNAHIT.

OTmxe, A0 OCHOBHUX 3aBAaHb CRM-cuctemun 3
onTuMmi3auii 6i3Hec-NpoueciB NigNPUEMCTBA MOX-
NnBO BigHecTn [1-4; 6]:

— hopMyBaHHSI €AMHOIO KOMYHiKaLiiiHOro npo-
CTOpY ANs cniBpoOITHMKIB, WO Aae 3Mory onepa-
TMBHO MpUAMATK PILLIEHHS, KOHTPOOBATK Y3ro-
[KEHICTb po60TY CNiBPOBITHYKIB NiANPUEMCTBA;

— CTBOPEHHS YiTKMX | Npo3opux Bi3Hec-npoLe-
CiB B3aEMOfji 3 K/lieHTamun Ta napTHepamu;

— (popMyBaHHS MPOAKTUBHOI CUCTEMU MNOOY-
[0BW NTOSANIBHOCTI CNOXKMBaUiB;

— eeKkTMBHE BUKOPUCTaHHA POOBOYOro vacy
yepe3 CYTTEBE 3MEHLUEHHS TEPMIHIB  MOLUYKY
iHchopmalir;

— OTPUMAaHHS 0OAATKOBUX JKEpes eko-
HOMIT pecypciB 3a paxyHOK 3HWKEHHSA BUTpaT
Ha K/IEHTIB, MOX/IMBOCTI BifCIKaHHSA Henpu-
OYTKOBUX Ta HENepcrnekTUBHUX KNIEHTIB,
36iNbLUEHHS KINbKOCTI NOBTOPHUX NPOAAXIB;

— 3HWKEHHA PU3KMKIB yTpaTty NpuobyTKo-
BUX K/EHTIB;

— 3HWXEHHS PU3NKIB yTpaTy iHhopmaLi;

— NigBULEHHS  KOHKYPEHTO34aTHOCTI
KOMMaHif.

I3 MeTo BUM3HayeHHs yHKuii CRM-
CUCTEM Ta OLIHKM pauioHaNbHOCTI TX 3acTo-
CyBaHHA 3 MEeTOK OnTuMi3aLii 6i3Hec-npo-
LeCiB y Cy4yacHUX PUHKOBMX ymoBax Mpo-
MOHYETLCA [OCNIAUTU AEeTaNlbHO npuKnag,
okpemoro npogykty — ASOFT CRM.

KomnaHis Asoft — po3po6HKK nporpam-
HOro 3abes3neyeHHs, Akuii i3 1991 p. Hagae
[O0MOMOry KepiBHMKaM, 3aLikaBNeHNM Y po3-
BUTKY Oi3HECY, 3a paxyHOK 3acTOCyBaHHS
CyyacHWX iHopMaLinHUX TEXHOSOTI.

Y pesynbrati 6araTopiuHoi po6oTn 3 pi3-
HOMNaHOBMMK (haxiBUAMM KOMNaHis CTBO-
puna eeKkTUBHUI BUPOBHUYMIA KOMIJIEKC,

i €auHunii .
0oGir inchopmaniviHuii angBmHHn
AOKYMEHTIB npocrip 36yTOM

po3pobneHHsa gogartkis StellArt. Lieit komnnekc gae
3MOry BUKOHYBaTWN HaliCKIaAHilli NPOEKTM aBToMa-
Tr3auil MakCMMasibHO LUBUAKAM | BUCOKOEDEKTUB-
HUM Cnoco6oM, 3abe3neyyroum CTUCAI TEPMIHN X
YNPOBaKEHHS.

OcHOBHI HanpsmMu gisanbHocTi Asoft 3 aBToma-
Tr3auii 6i3Hec-NpoLeCiB KOMMaHil: MapKeTUHr, Npo-
Oaxi 1 cepsic, AKi NOKAMKaHi HanarognT B3aEMO-
A0 MiX UMMM HanBavK/IMBILLMMK Nigpo3ainamu.

YnpaeniHHA npouecom 36yTy 3a [0MNOMOrot
npoaykty ASOFT CRM pae 3mory gocsartu iioro
NPOrHO30BaHOCTI, CKOPOTUTM LMK/ NPoAaxiB Ta
YHUKHYTW BTpAT NOTEHLUIAHWX KNIEHTIB Yepes opra-
HizaLiliHi npobnemu.

Mepearoto npoaykty ASOFT CRM € nerkictb
Yy BWKOPUCTaHHI, HanawTyBaHHi Ta NigTPUMLU,.
E(heKTUBHICTb OCBOEHHSI Ta BUKOPUCTaHHS CUC-
TeMu 3abe3nedvye iHTYITMBHO 3po3yminuii web-
iHTepdoeiic.

HapgaHHSA BMCOKOro piBHA CepBicy K/lieHTam
3a6e3nevyeTbCs 3a AONOMOroK HaKOMMYEHHS iHTe-
NeKTyasiIbHOro [oCBigy KomnaHii, Wo gae 3mory
0151 KOXXHOIO KOHKPETHOro KnieHTa BMbyaysatu
HaliedpeKTMBHILLY CXEMY 06C/TyroByBaHHSI.

Bucoka 3axulLeHicTb iHdhopmaLii JocsAraeTbCcs
PO3rOPHYTOK CUCTEMOK PO3MEXYBaHHA AOCTYNYy
00 (pyHKUioHany Ta faHux, Wo 36epiraloTbCa B
cucTeMi.

OCHOBHI (OyHKUIT NpoayKTy npeacTaBneHo Ha
puc. 1.

B ASOFT CRM nepegb6ayeHo 3pyyHe niaHy-
BaHHA pob0Y0ro AHS: Yy LOAEHHUKY Bigobpaxa-
IOTbCA BCI 3ansiaHoBaHi nofil. YCi npoCTpOYeHi
noaii BigobpakalTbCa Nig KaneHgapem y Burnsgi
Tabnuui. ogatok gae 3mMory LWBUAKO i JIErKo 3ape-
ECTPYyBaTU K/i€HTa, 3apeecTpyBaTy Yrogy 3 HUM,

KoHTponb i
3BiTHICTb

YnpaBiHHA
MapKeTUHIOM

Puc. 1. dyHKuioHan Gi3Hec-gopgaTtky ASOFT CRM

AKNIN 6a3y€eTbCA Ha OPUriHaNbHIN TEXHONOTIT [xepesio: cknadeHo asmopamu 3a [5]
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Tabnuus 1

MoxxnuBocTi aBTomaTn3aLii OCHOBHUX Gi3Hec-NMpoLueciB HaA OCHOBI NPOrpamMHoOro 3abesnevyeHHs
ynpaBniHHA B3a€MOBigHOCMHamMu 3 KnieHTamu ASOFT CRM

Ne Karteropii
3/n | GisHec-npouecis

®YHKLUiOHaNIbHA CKMafoBa NPorpaMHoro sa6esneyeHHs

1 |Bupo6bHMLTBO

MnaHyBaHHA 06CATiB, KOHTPO/b CKIAACHKOT AiANIbHOCTI, yNpaBniHHA 3aMOB/IEHHSAMU,
apxiByBaHHs Ta Be[leHHSA BUPOOGHNYOI JOKyMeHTaLi

2 | MapKeTuHr

MnaHyBaHHSA Ta KOHTPO/Ib MaPKETUHIOBMX KaMMaHiiA, opraHisauis 3BiTHOCTI, N06y0Ba
BOPOHKM npogaxy, SMS Ta email-po3cu/ikv, MapKeTUHIOBI CNUCKW, NOBYA0Ba aHKeT

3 |36yt

Basa AaHux KNiEHTIB Ta KOHTpareHTiB, KOperyBaHHsl eTanis yroauw, HanaluTyBaHHS
TUNOBWX B3AEMOIN i3 K/IEHTAMMW, MOX/IMBICTb NPUKPINIEHHSA JOKYMEHTIB

4 KopnopatunsHe

ynpas/iiHHA BI4a/IbHOr0»

Basa fgaHux npaLiBHUKIB, CCTEMA OMOBILLIEHb, KOHTPO/Ib POGOYOTo AHSA NpaLiBHAUKA,
opraHisauis 3aBgaHb 415 KOXHOTO OKPEMOro npaviBHVKa, cuctema Bnbopy «Bifno-

5 |lMnaHyBaHHA

KaneHgap nogii, kaneHgap 3aBfaHb, Wa610HN A1 MoAeNtoBaHHS Gi3HeC-NPOLIECIB,
niaHyBaHHSA yrog 1a 3ycTpiyei

[xepesno: cknadeHo asmopamu 3a [5]

nnaHyeaTy Ta YNpasfATM BUKOHAHHAM OGi3Hec-
npouecis. Etanu 6i3Hec-npouecy Hao4yHO npeg-
CTaBNeHo B cucTeMi. TyT MOXHa BiACTEXUTU | CKO-
peryBatu etan yroau, € MOX/IMBICTb CTBOPEHHS
WabsoHIB NpoueciB, WO HaIalTOBYETLCHA OOMH
pas i BUKOPUCTOBYETLCH B TUMOBMX B3AEMOLISAX.

ASOFT CRM pae 3MOry OUiHWTK YCHILIHICTb
yrogu 3a [ONOMOrOK 3BiTiB: BOPOHKM MPOAAXY,
CTaHy yrofi, 3aBepLUeHnX yrog,

Okpemo BapTo 3rajatu, Lo NpoayKT MOXe B3a-
EMOJIATY i3 cucTemoto «1C», 3ailicHIOBaTN BNBaH-
TXKEHHS | 3aBaHTaXEHHS MOTPIOHUX AOKYMEHTIB.
Ha Bumory knieHTa cuctema iHTerpyetbcs 3 6yab-
AKAMMW (HLWIMMKW [pOrpamMHUMK NpogyKTamu, caii-
Tamu Ta 6azamum gaHux abo TeneqooHii.

B ASOFT CRM MoXHa ynpaBnsATh i KOHTPOsto-
BaTW Npouec peasnizauil MapKETUHIOBMX KaMMaHiii.
MMig, yac CTBOPEHHSA MapPKETUHIOBOT KaMnaHii 4o Hel
NiAKAYa0TbCS NOTPIOHI AaHi CTBOPEHOrO paHille
MapKeTUHrOBOro Cnucky abo MoxHa fofaBaTtu ocio
BPY4HY. MOXKHa nigxntoyaTty pisHi nogdii, konm éyab-
dKa yroga yknagaetbCs, € MOX/IMBICTb BMbpaTtu
OaHy MapKeTVHroBy KamnaHito. MapKeTUHIoBI
CMUCKN BUKOPUCTOBYIOTLCA 419 PO3CUNKM iHGOP-
Mauii 3a [A0MoMOrod MOGINbHMX MOBIAOM/EHD,
MOLUTOBUX JIACTIB Ta IHLWIMX 3aC06iB 3B'A3KY [7].

BinbwicTb  6Gi3Hec-npoueciB  NignprvemcTea
MOBUHHI BUKOHYBaTMUCA OneparuBHo, OyTW uiT-
K/MUY Ta NPO30pUMH, L0 NpU3Beae A0 NiABULLEHHA
e(peKTMBHOCTI Ta YCMiWHOCTI opraHisauii. Ynpo-
Ba/KEHHS NporpamMHoro 3abe3nevyeHHs fae 3mMory
iCTOTHO CMpoLLyBaT! MNpPOLEeC CTBOPEHHSA HOBUX
6i3Hec-MpoueciB Ta ONTUMI3aLil BXe iCHYHUNX,
€KOHOMMWTKN Yac Ha 36umpaHHA Ta 06pobKy iHdop-
Mauii BiAnoBiAHO 40 NOTPe6 NiApo3A4iNiB KOMMaHii.

A 3a yMOBW iHTerpauii 3 iHWKM iHdhopMauinHMu
oyHKUiOHa/IbHUMK  NigcucteMamn nNignpuemMcTea
CTBOPIOE KOMM/EKC edeKTUBHOI iHhopMaLiiHOoT
6a3u Ans noganbLluoi poboTu NignpueMcTBa.

Ha ocHOBI npoBefeHoro AOC/iAXKEHHA MOX/IN-
BOCTi BUKOPUCTaHHA MNPUKIALHOIO MNPOrpaMHoro
3a6e3neyeHHs ASOFT CRM i3 meTol0 aBTOMaTu-
3auii OCHOBHUX BGi3HeCc-NpoLeciB ynpasiHHA KOMM-
NIeKCOM B3aeMOfii 3 KNiEHTaMy BU3HAYEHO #oro
(PYyHKUIOHa/TbHI CKTagHUKK, WO BiANOBIAATb Hail-
GiNblU BaX/IMBUM Ta MOLUMPEHMM KaTeropism 6i3-
Hec-npouecis Ha nignpuemcTeax (Tabsn. 1).

Tpeba 3a3HaunTK, WO YKPATHCBKMM Nignpuem-
CTBaM HeobXigHO AOCAigKyBaTW IHHOBALHI po3-
po6kn CRM-cermeHTy Ta oOnepatvMBHO BMpoBa-
DxyBatn ix [6]. MNporpamHe 3a6e3neyeHHs ASOFT
CRM pae 3Mory p[ocuTb LWBKAKO ajanTysatu
cucTemMy ynpas/iiHHA B3aEMOLIAMU 3 KJliEHTamK
3a/1€XHO Bif NOTPEO PUHKY.

BucHoBku. CRM-cucTemMn cTalTb BaX/IMBOHO
NaHKOK (PYHKLIOHYBaHHA BCiX NigNPUEMCTB. YNpo-
Ba/PKEHHS AaHNX CUCTEM Y ManbyTHLOMY € HEObXia-
HMM A1 BCiX OpraHisadji, Lo nparHyTb edpekTBHO
(PYHKLIOHYBaTN Ha Cy4aCHOMY PUHKY. PyHKLIOHa
icHytoumx CRM-cuctem AoCTaTHbO Pi3HOMAHITHUIA,
LLIO 3a6e3neyye LUMPOKNIA BUBIP HaUTEXHOI CUCTEMMN
ON1S KOXHOro cneuyudpiyHoro nignpuemctsa. lpo-
cToTa HanawTyBaHHA HoBux CRM-cuctem cnpo-
Lye poboTy i nepiog agantauii nignpuemctea Ao
HOBOro cepefoBsula pobotn. Cuctemu [aHoro
TMNYy € MalbyTHIM y pobOTi 3 K/iEHTaMu, cucTte-
mMatum3auil iHchopmauii, onTumisauii 6i3Hec-npo-
uecis nmignpuemctsa. MoTpiGHO Nuwe npaBubHO
Bubpatun ontumasibHy CRM-cuctemy, Wwob BuBeCTr
NiANPMEMCTBO Ha HOBWIA piBEHb (PYHKLIIOHYBaHHSI.
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